From: "Mike Mandis" <t-dogdeluxe@comcast.net> on 04/07/2008 12:15:04 PM
Subject: Regulation Z

Good morning.

My name is Michale Mandis. | am the founder and President Alliance Mortgage Funding, Inc., a full
service mortgage broker doing business in Maryland for the past 14-years. We have always delt with our
clients with honesty, respect and fairness. In 14-years in business, we have never ran an advertisement.
All of our business is referred to us by our many satisfied clients. Our company has NEVER written an
"Option Arm" or other types of loans which presented undue risk to our clients. As to my knowledge, we
have had only one client go to foreclosure, and that was 7-8 years ago. We exercise responsible lending
in every thing that we do. Our business motto is: "Focus on the needs of the customer, before out needs,
and the business will naturally flow to us."

The mortgage industry has been in great turmoil over the past year which has resulted in many sweeping
changes from just about every facet of the industry. Certainly many of these changes were warranted and
updating them to reflect the current lending enviornment has become necessary. Some proposed
changes, | feel, are going too far and will not protect the consumer. In fact, | think that the consumer will
be offered far less options and end up paying more for the same service if mortgage brokers are made to
be the scapegoat in this widespread problem. There have been many abuses perpetrated in our industry
(as in ALL industries), however, it hasn't been the soley the fault of mortgage brokers. We, as a company,
support the consumer protection goals of the Federal Reserve Board’s proposed amendments to
regulation Z. However, | strongly oppose the proposal to restrict compensation for mortgage brokers. It is
fundamentally unfair, and frankly un-American to require mortgage brokers to disclose what we are
earning on each transaction, while our competitors do not have the same requirement.

Mortgage Brokers originate approximately 60-70% of the loans originated in this nation, so we must be
doing something right. As an industry, Mortgage Brokers offer several advantages to borrowers. | know
that | can better serve my clients as a broker than as a Loan Officer for a bank. Primarily we have the
ability to analyze specific loan situations and select from a variety of lenders that best suits the situation.
Not every underwriter looks at the same situation exactly the same and not every mortgage lender
processes information at the same rate of speed. This allows us to serve all parties involved in the
transaction, including real estate agents, appraisers, title companies, etc., to present the best scenario to
the borrower given all the varied circumstances without representing any specific lender.

We must compete with direct lenders but these distinctions have blurred over the years as lenders
themselves typically resell their loans and offer additional varieties of products. Unfortunately, they also
confuse the issue by advertising such products as “No Closing Costs Loans,” when the borrower in many
cases has no idea what is included in the closing costs and that they are paying these cost through the
note rate.

It seems to me that any proposed changes that occur should apply equally to all mortgage originators, not
just mortgage brokers. It does not seem fair that a “Bank” does not have to disclose “Yield Spread
Premiums,” when they operate on the same premise and can adjust their rates to increase their
profitability, without any disclosure to the borrower. Yield Spread Premium has, somehow, become a bad
word. As in any business, there is a mark-up to any product or service that businessperson offers to the
public. This is no differant in the mortgage brokerage business. Our mark-up is the Yield Spread
Premium. Without it, mortgage brokers are out of business. Period. Then, were will the 60-70% of
homebuyers go for their loan? The banks will then have the pie all to themselves. The homebuying public
will benefit if this situation occurs. All originators should also have to go through the same licensing
process to make sure that every originator is on the same footing and passed the requirements and
background checks to make sure that each borrower is adequately served. Allowing certain segments of



the industry to get a “Free Pass” does not serve the consumer or offer them as much protection as they
deserve. In fact, it does a disservice because it would allow direct lenders to steer consumers away from
brokers, whose terms are often more favorable.

Furthurmore, it is impossible to provide a reasonably precise dollar estimate of the fees charged in a
transaction before the application is submitted because the broker does not know the prospective
borrower’s financial status, details of the transaction, the best product available or loan amounts all of
which may vary as the transaction progresses. Secondly, many factors may alter the transaction after
application such as the appraised value of the subject property, credit worthiness of the borrower, funds
available and so on. Furthmore, most of the loan applications | originate are before the client finds a
home. The reason | do this is to benefit the consumer by helping them present a better/secure offer to the
seller, without offering more money. Because they are fully approved, the seller is inclined to accept their
offer without offering more money. Take this away from me and the borrower suffers,

| don’t think honest and reputable mortgage brokers are the problem and new regulations are being put
forward to address this situation will not solve the issues at hand. It would seem to me that the Board of
Governors of the Federal Reserve would better serve the consuming public and offer greater consumer
protection if it considered alternatives to the proposed regulation which would protect consumers in their
dealings with all mortgage originators, and encourage competition on price and service and not single out
a segment of the industry.

Thank you for your time and consideration.

Michael Mandis, Cetified Residential Mortgage Specialist
President
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