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Comments:
I would like to comment on the proposed legislation which would eliminate YSP 
pricing and profit. I have been a Residential Lending Specialist for 35 years. 
My expereince spands from banks to mortgage bankers and to mortgage brokers. 
Each brings their unique benefits to the mortgage loan borrower/process. I 
prefer to work for a mortgage banker/broker because they are serious about 
customer service and they honor contract dates. Mortgage lending is the only 
vehicle that a banker/broker can derive income. Banks have other forms of 
income vehicles thus the reason I have found them to offer less than steller 
service. I find my borrowers have a much larger variety of loan products to 
choose from with the banker/broker. I also find we get the more difficult 
transactions and loan amounts that are small. Banks would prefer to do 20% down 
financing, with loan amounts of at least $80,000.00 and credit scores of 740 or 
better. Those are not the usual customers we get. I am a Residential Lending 
Specialist not an application taker. I am highly educated with mortgage 
industry updates and licenses. These are not the qualities of a bank loan 
officer. My expertise has put borrowers in homes.Those borrowers have 
faithfully made their payments on time and were not put into loan products that 
were dentramental to their financail well being. What am I worth as a 
Residential loan Officer as compared to an application taker? What am I worth 
when I spend 10-15 hours on a difficult loan, cleaning up credit, assisiting 
the borrower with obtaining loan documentation and get it approved? How do I 
get paid when the borrower only has enough for the down payment and closing 
cost. The YSP has allowed us to still offer a competative rate as well as 
getting paid a fair compensation for the work we put into a loan. In many 
instatnces the YSP has allowed us to credit to the borrower or seller money for 
something that has unexpectedly come up during the process.Getting paid a flat 
fee on each deal will cause the banker/broker to shop for profitability verses 
what is best for the borrower.I can guanatee banks will offer competative 
compensation programs which will induce banker/brokers to use them but will not 



have made the necessary preperation for staffing in order to get the loan done 
in a timley manner. We see this problem now when a bank offers better YSP then 
another.If legislation is passed on this issue, it will mean an end to many 
bankers/brokers employment. Is this what legislation wants...eliminate the 
compentition and allow only banks to originate mortage loans? After all it was 
the banks underwriting the dangerious loan products not bankers/brokers.Do you 
want true mortgage specialist to handle the mortgage loan process or someone 
who gets paid whether the loan goes through or not. This legislation will put 
the incompitent in the drivers seat because you can pay them less.


