
From: Shurtell Financial Group, LLC, Linda L. Repp

Subject: Reg Z - Truth in Lending

Comments:

Dear Sir/Madam:

I commend you that you are attempting to protect the consumer but quite 
honestly, you are making it a much larger burden for the consumer.
In these hard economic times, with low paying jobs - these things prohibit 
people from having all the money needed to purchase a home - to have the down 
payment and the closing costs that it takes to purchase a home.  However, we 
see that typical clients have made a strong effort to save some money.  To not 
allow them to utilize this portion of their savings to "blend" the money 
needed, would truly be a disservice to the consumer.  I believe whole heartedly 
that the consumer should be presented with all options available to them - 
financing all the closing costs in the rate, bring the closing costs to the 
table, or do a combination of these two options.  

In today's world, it is important to afford the consumer the ability to decide 
how they can manage their monthly liabilities in all areas.  Fortunately, we 
are seeing people be more informed and really have done research and they know 
how best to get to the goal for themselves.  We always present all the options 
available and try to point out the pros and cons of each option.  I believe 
with all my heart that is it extremely important to all consumers to gain 
knowledge and to implement the best plan that will help them to be able to make 
the right choice and more importantly, to educate them with tools that allow 
them to make the best decisions financially in the future - our goal is always 
to "set them up for success financially now and in the future."  Knowledge is 
power to successful and when take away these options, you are telling them they 
are not smart enough to make their own decision and believe me, they are smart 
enough.  Let's not take tools away from them, but rather let's continue to give 
them options and tools with which to make a educated decision that specifically 
applies to their personal situation - let's don't set them up for failure, but 
rather let's give them the options to be successful.  

We are in "rural America" and we have always taught clients much like our 
parents have done for us - let's keep American strong in knowledge and tools 
for success!!

Linda L. Repp

We make dreams come true . . .
Shurtell Financial Group, LLC
370 Water Street
Shreve, Ohio  44676


