


The same private equity and asset management companies had planned to tokenize the massive
REITs holding real estate and securities while BlackRock issued stablecoins (BlackRock's Circle
Reserve Fund USDC) that would provide Russia with substantial liquidity to make cross-border
payments between nations with bilateral agreements on anonymous interoperable blockchains not
subject to sanctions.

In this case, the IBuyer AVMs set the market prices at highly inflated levels far out of line with historical
standards, increasing private equity performance and fees and pushing up core inflation markedly,
given 38% of core personal consumption expenditures (PCE) is comprised of shelter inflation (imputed
rent). The same firms also purchased smaller “Mom and Pop” rentals with lower rents (in restraint of
trade) so they were able to pass on predatory rent increases at 2-3x the rate of inflation.

AVM quality controls would not have prevented the massive money laundering, restraint of trade,
collusion, inflation, and subsequent issuance of tokens and stablecoins to avoid war sanctions and
terrorist financing.

AVMs set the market prices then according to the NAR.

The solution is to use AVMs for market prices in the general case, statically audited for accuracy and
compliance with laws such as the Fair Housing Act, etc., but to also calculate the relative value of the
market price to historical metrics.

For instance, elevated home prices were often explained by low mortgage rates, when the price impact
of financing rates on home prices is a known mathematical calculation, and HPA was not explained by
low interest rates.

Household formation also did not explain HPA.

Media was confused by all the moving pieces created by the pandemic, so false narratives were
embraced easily.

Having both a market price and relative value calculation for AVM models would have signaled a
substantial issue in this very rare case - but in the more general case would provide attribution of
factors such as supply, household formation, migration, interest rates, etc. to better inform policymakers
and the public of home price dynamics.

Also, given the interconnected risk of shadow banking entity AVM purchases with FHFA guaranteed
mortgage collateral appraisals based on comparable sales, inflated collateral prices could create losses
for FDIC insured banks and consumers, and create financial instability subject to Title | of Dodd-Frank
(Financial Stability Oversight Council).

Long Established Patterns of Fraud, Deceptive Trade Practices, Steering, Excessive Fees, Title Fraud,
Theft of Surplus Equity, Elder Abuse, etc., Given Inflated AVM Valuations of Bank Trustee MBS
Collateral for REO Disposition

AVM quality controls under the proposed section 1125 have a narrow definition of covered entities.
While this doesn’ t excuse the serious crimes listed, it does make it less likely to detect.

| became aware of a long-established pattern of RICO and FIRREA violations, including interstate wire
fraud, when the gardener at my building who barely spoke English told me he had a problem with a
rural home he thought he had purchased from U.S. Bank.

Upon investigation, | found he purchased what was marketed online as a rural home held as REO
collateral in a US Bank Trust as Trustee for a mortgage-backed security serviced by Ocwen Loan
Servicing LLC (n/k/a PHH Mortgage) with Ocwen’ s REOQ loan disposition agent Altisource performing



numerous functions - including title, monthly inspections, property trustee fbo of US Bank Trust, AVM
appraisals, and brokerage with an out-of-state broker who ordered a drive by inspection.

When he was able to take possession of the property, he was later served by the county with a Notice
to Abate that had been outstanding, declaring the 9.8 acre property an uninhabitable hazardous waste
dumpsite that would require more than the $300k purchase price to remediate.

Ocwen/PHH has 10-years of detailed Consent decrees that were repeatedly extended as they never
were cured. The fines were just a cost of doing business.

When | advocated for my gardener and explained the situation, they apparently failed to understand
that in California “AS-IS” sales require disclosure of known environmental or other defects, as stated in
the signed and counter-signed REO Disclosure form, so after contacting regulators we were told to
litigate.

| was deposed by their attorney, and it was during the deposition that | realized the joint

Defendants' (US Bank, Ocwen, Altisource) legal firm was both aware and facilitating the fraud (e.g.,
subject to the crime fraud exception) and | was a federal and state witness to a long-standing pattern of
fraud so egregious | was shocked.

At a high-level, US Bank, Ocwen/PHH, and Altisource used their internal AVM to price a bank liability at
the inflated price where it ultimately traded on Hubzu, with myriad complaints of bid rigging.

The octogenarian couple with dementia that lost their dilapidated hovel for an unpaid principal balance
of $118k was repackaged by Altisource and sold through two different channels, allowing Ocwen/PHH
to add over $80k in fees to the basis before transferring title to the US Bank Trust.

A few weeks later the uninhabitable hazardous waste dumpsite was steered to my gardener and his
wife as unsophisticated permanent residents- with a limited English vocabulary - for $300k.

My gardener and his wife lost their life savings after he had worked two jobs and his wife scrimped and
saving for a home in their retirement for their children and grandchildren.

The octogenarian couple who lost their property were left penniless, illegally deprived of the surplus
equity (UCC9) received by US Bank through a residual tranche in the MBS, and excessive fees to
various entities.

So when AVMs are excluded for small home values, or not required because US Bank and
Ocwen/PHH refused to let my gardener finance though qualified - because a bank would have
required an appraisal - the consequences can be devastating to people for generations.

A properly calibrated AVM using the information contained in the Altisource inspection report
documenting the poor property condition and environmental damage would have detected the fraud.

Thank you.
Best regards,

Tony S. Hamer
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